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Unit Title:  Plan to Sell a Product or Service


	Unit Credit Value:	
	2

	Unit Level:
	Three

	Unit Guided Learning Hours:
	16

	Ofqual Unit Reference Number:
	J/503/8865

	Operational End Date:
	30/11/2018

	[bookmark: _GoBack]Certification End Date:
	30/11/2021

	Unit Sector:
	15.3 Business Management



Unit Summary
This unit aims to support the development of skills needed to assess the market for business sales and produce a sales plan when starting a business.


Unit Information
It is expected that before the unit is delivered, the tutor will have read the Qualification Specification to ensure all conditions regarding Rules of Combination, delivery, assessment and internal quality assurance are fulfilled. Additional guidance is available below as Assessment Guidance for Learning Outcomes and Assessment Criteria in bold. 

This unit has 2 learning outcomes

	LEARNING OUTCOMES
	ASSESSMENT CRITERIA

	The learner will:
	The learner can:

	Be able to assess the methods for selling business products or services
	 Review the advantages and disadvantages of methods of selling products or services of own business
Assess the impact of methods of selling on the volume of sales for own business
Justify the choice of method of selling products or services for own business


	Be able to set sales targets for a business
	Calculate the level of sales of the products or services needed to break-even on a monthly basis for own business
Set sales targets that take account of sales forecasts, profit margins and cash flow
Justify the choice of timings by which to review progress against sales targets for own business	
Develop a sales plan for own business
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